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BPAXYBAHHA OCOBNCTICHUX @AKTOPIB CNMOXXWNBAYA
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CONSIDERATION OF PERSONAL FACTORS OF THE CONSUMER
AS A GUARANTEE FOR THE FORMATION
OF THE ENTERPRISE MARKETING COMPLEX

3Baxkaloun Ha MeplIoYeproBe 3Ha4YeHHA peanisauii AnAa AiANbHOCTI KOXKHOro nianpuemMcTsa i ii Bia-
NoBiAHY 3anexHicTb Big nonuTty, BUGpaHO TeMy AOCHiAXKeHHA. 3BiCHO, NoNUT GiNblWO MipOO BM3Ha-
YaeTbCA He CTiNbKM AKICTIO TOBapiB, CKiNbky notpeboto B HMUX. 3acobn MapKETUHIOBUX KOMYHiKaLil,
30kpemMa peknama, PR i nepcoHanbHi npoaaxi, AatoTb 3MOTy 3MYCUTU CMOXMBAYIB 34iINCHUTM KyniBhio,
cchopmyBaBLn noTpeby y HenoTpibHoMy ToBapi. Lle nocAraeTbcA Ha OCHOBI yHidikauii noTpeb cnoxu-
BayiB Yepe3 MaHinynoBaHHA iXHbOIO cBinomicTio. Came Tak BiobyBaeTbcA NifA Yac peanisauii ragpkerTis,
No6yTOBOI TEXHIKM, CMOPTUBHMX aKkcecyapiB i MONoAiXKHOro oaAry. Taka noBeAiHka peanisaTopiB 3yMOB-
neHa BciM BinoMUM hakTOM, WO NtoAcbKa NoBeAiHKa i, 30KpeMa, CBiAOMICTb, WO ii BU3Hayae, 3naTHi
3MiHloBaTuKCA. BianoBigHO, MeTolo cTaTTi € BUOKPEMITEHHA HU3KN 0COBUCTICHMX haKTopIB NOKYMLUIB, WO
[aloTb 3MOry MNiANPUEMCTBY, MaHiNyMtoloYn iXHIMM GaXkaHHAMM, 3anNy4YnTU NEBHY KOHTAKTHY ayanTopito
3 MeTolo cTabinizauii nonuTy Ha NpoaykLUito.

KniouoBi cnoBa: ocobucTicHi dhakTopun, peknama, KOMMNIEeKC MapKeTuHry, Bubip, nianpuemcTtBo,
TOBap, CNoXnBay.

YunTbiBaA NepBOCTENEHHOE 3Ha4YeHVe peann3aunn AnA AeATENbHOCTM KaXXaAoro npeanpuaTma n ee
COOTBETCTBYIOLLYIO 3aBMCUMOCTb OT cnpoca, BbibpaHa Tema nccrnepoBaHuA. EctectBeHHO, cnpoc B 605b-
el cTeneHn onpeaenAeTcA He CTOMNbKO KaueCTBOM TOBapOB, CKOMNbKO NoTpebHocThio B HUX. CpeacTtea
MapKeTUHIOBbIX KOMMYHWKaUWUN, B YacTHOCTW, peknama, PR n nepcoHanbHaa npopaxa, no3BonAatoT
3acTaBUTb noTpebutenen ocyLwecTBUTb NOKYNKy, chOpMUpoBaB NOTPEOHOCTb B HEHY>XHOM TOBape.
370, B CBOIO 04epenb, AOCTMIaeTcA Ha OCHOBe YHUdUKaunm notpebHocTen notpeburtenen Yyepes MaHu-
nynupoBaHWe Nx co3HaHMeM. /IMEHHO Tak NPONCXOAMT NPU peann3aumnn ragkeToB, ObITOBON TEXHUKN,
CMOPTUBHBIX akceccyapoB M MOMOAEXKHOW oaexabl. Takoe noBefeHne peann3aTopoB 06YyCroOBMeHO
BCEM M3BECTHbIM (DAKTOM, YTO YenoBe4yeckoe NoBeAeHNE U, B YaCTHOCTW, CO3HAHME, KOTOPOE ero onpe-
aenaeT, cnocobHbl n3meHATbeA. COOTBETCTBEHHO, LENbIO CTaTbM ABNAETCA BblAENEHWe pAaa NUYHOCT-
HbIX (haKTOPOB MoOKynaTenewn, 4YTo NO3BONAIOT NPEANPUATUIO, MAaHUNYINMPYA NX XeNaHNAMUW, NPUBeYb
onpeaeneHHyo KOHTaKTHYI0 ayanTOpUIO € Lienblo cTabunmaaumm cnpoca Ha NpoayKumio.

KnioueBble cnoBa: NMYHOCTHblE (haKTOPbI, peknama, KOMMMeKc MapkeTuHra, Belbop, npeanpuATue,
TOoBap, notpebuTtens.

The purpose of this article is to highlight a number of personal factors of the buyer, allowing the
company to attract a specific contact audience to stabilize demand for products. It can be argued that
the main one is not even the level of consumer income, considering in more detail the psychological
essence of personality factors. The first place is occupied by the need for a product, which should be
determined by the level of its income, age, gender, profession, beliefs and others, in turn. But we can
conclude that the speed of sales is determined mainly by artificially created need through advertising,
analyzing the methods of selling gadgets, household appliances and youth accessories. This allows
you to create an image of the product, which includes indicators of its practicality, status, but not how
durable. The status of the product becomes the dominant factor in its choice by the consumer, in turn.
The status of the product is emphasized not by the profession or occupation of its future owner, but by
the level of its income and the ability to purchase even expensive goods on credit. It is an advertising
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message containing information on the consumer characteristics of a product that emphasizes its sta-
tus and, accordingly, the prestige of ownership. This becomes the determining factor in influencing the
buyer’s mind, which makes him want to buy a product. Non-purchase of goods is regarded by others
as the inability of a particular entity to make a purchase, that is, insolvency. If the advertising message
does not have a corresponding effect on the buyer, PR and personal sale are connected to it. This is due
to the fact that human behavior and consciousness are capable of changing. Therefore, the company,
developing a marketing mix, should not forget about the importance of all its elements. Particular atten-
tion should be paid to the means of marketing communications. They are the determining factor that
allows the buyer to make a purchase, thereby ensuring a certain level of profitability of the enterprise.
Key words: personality factors, advertising, marketing mix, choice, enterprise, product, consumer.

MocraHoBka npobnemun. ¥ MiHNMBUX yMoOBax
CbOrofAEeHHA 3a 3pOCTalyOoi KOHKypeHUii nep-
LLOYEProBoro 3Ha4yeHHA HabyBae NpPUBEPHEHHA
yBarm croxvBadiB OO MNPOMOHOBaHMX TOBapiB.,
4YOro HemMOXNUBO AOCArTM 6e3 CTBOPEHHA rap-
HOro iMigXy nianpuemMcTBa, po3pobneHHA AKOro
notpebye BpaxyBaHHA iHAMBIAyanbHMX (ocobuc-
TiCHMX) haKTOpiB CMoOXMBayiB AK KOHKPETHOro
perioHy, Tak i OKpeMoi KOHTaKTHOi ayauTopii.
YHicpikauia AKOCTI i UiHM ToBapiB NPMBOAUTbL OO
CTBOPEHHA BpaXeHHA LWoao iX A0POroBn3HM abo
HenpuaaTHOCTI. HaTomicTb BMOKpeMneHHA ToBap-
HOro pAdy 3 BiAMNOBIAHMM CNiBBIAHOWEHHAM LiHN
i AKOCTi i 3 NnapanenbHNM NiAKPINIeHHAM peknam-
HUM MOBIAOMINEHHAM [acTb 3MOry MPUBEPHYTU
yBary cno)<vBauiB, NornAan 1a nepekoHaHHA AKNX
He cynepedaTb BUKOPUCTAHHIO LIbOrO MPOAYKTY.
HaTtenep HaABHWMI TOBapHWIN acoOpTUMEHT NoTpe-
6ye peAkoro po3mMexxyBaHHA, WO AacTb 3MOry
3Ha4yHO MiABULWNTU NPUBYTKOBICTb NiANPUEMCTBA.

AHanis octaHHiX pocnigkeHb i ny6nikauin.
Y3aranbHolo4M OCTaHHi HayKOBO-NpPaKTU4Hi po3-
po6kn y cdhepi 3aiicHeHHA e(heKTUBHOI MapKETUH-
roBOi AiANbHOCTI, 30KPEMa MapKETUHIOBMX KOMY-
HiKauUin AK CKNagHWKa KOMIMEKCY MapKETUHTY i
3acoby il A0CArHEHHA, MOXHa AiNTN BUCHOBKY, LLIO
nepeBaXkHa KinbKiCTb TakKNX pekoMeHaalil € Heo-
AHO3HAYHMMM Y MNaHi TpakTyBaHHA ii CyTHOCTI i
MexaHiamy 3abeaneyeHHA. Lbomy nutaHHO npu-
cBAveHi npaui A.Q. Bonvaka [1; 2], H.B. KapneHko
[3], ©. Kotnepa [4], H.B. KyneHnko [5], A.®. lNaB-
nexko [6]. lNigxoan, BUCBITNEHI Y UMX npauax, €
30e6inblWoro ANCKYCIMHUMW | NPUAHATHUMW A0
BMPOBAMXEHHA NMLIEe 33 YMOBW KOMMNEKCHOro
niaxony A0 aHani3y MapkeTMHIoBOro cepefoBuLLa
BITYM3HAHMX NigNpUeMCTB. Ane, Nonpu BiAHOCHE
AOCMifKEeHHA MUTaHHA, yBara NpakTM4yHoO He npu-
AINAETbCA NCMXOMOriYHOMY BMNIMBY Ha CMOXMBaya
yepes CTBOPEHHA PEKIaMHOI CTaTyCHOCTI TOBapy.

MeTta cratTi 3BOAMTbLCA OO BUWOKPEMIEHHA
HM3KN OCOBUCTICHUX (pakTOpiB cnoXkuBada, AKi
fanyTb 3MOry nignpueMcTBY 3anyuymTu Bigno-
BiAHY KOHTaKTHY ayauTopito, cTabinisyBaBLIn TUM
caMVM NonuT Ha NPoAyKLito.

Buknaa ocHOBHOro matepiany AOCRiA>KeHHA.
3milwaHa cuctema rocrnoaaploBaHHA BUMarae Bif
NiANPUEMCTB NPUCTOCYBaAHHA 4O MIHMMBUX YMOB

MAPKETHHI"

PUHKY. 3BaXXaluu XX Ha NepeBa>kaHHA BiNbHOI KOH-
KYPEHLUIii, MOXHa AiNTM BUCHOBKY, WO Take Npu-
CTOCYBaHHA € HEMWUHYYMM | HEOBXiAHNM, OCKINbKN
3yYMOBJiEHEe 30BHIlLHIMUW, He 3aneXXHMMW Bia nia-
npuemcTtBa haktopamun. Hnmu, 3okpema, € 3poc-
Taloua KOHKypeHLia Mi>k ToBapoBMPOOHMKamMu 3a
BiAHOCHOro 3MEHLIEHHA KiNbKOCTi MOTEHLiAHNX
NOKYMLIB, BPaxoBYylO4YM piBEHb TPYyAOBOi Mirpa-
uii, nagiHHA nNnaTi>kHOro NonuTy cnoxueadie abo
NMOWYK HUMMK HaKbinblw BapTICHMX TOBapiB AnA
NiAKPECNEeHHA CBOro CyCMiNbHOro ctaTycy i piBHA
[OXOAIB.

BinnosigHO 0O UBLOro NIANPUEMCTBO MOBUHHO
He 30cepemiKyBaTMCA Ha OAHIM KaTeropii cnoxxm-
BauiB, a CTBOPIOBATU LIHOBY NPOMO3uLil0, Npono-
HYIOUYM TOBapW Pi3HOI AKOCTI 3a BiANOBIAHY UiHY.
JopeyHnm onA uboro € BpaxyBaHHA ocobucTic-
HMX (haKTOpPIB CNOXKMBAaYiB i BNacTMBOCTEN TOBapy,
BUpillanbHUX Nig Yyac 3aicHeHHA kynisni. Humu,
30KpemMa, MatoTh CTaTu:

— [0X0AW CroXknBadis;

— CycninbHWI cTaTyc (CTaTyCHICTb TOBapy BUKO-
pUCTOBYETbCA ANA NiAKPEcneHHA cTaTKiB iXHiX
NMOKYMUIB i NoAanblnX BNacHWKIB);

— cbyHKUiOHanbHICTb TOBapy (komMnnekTadin);

— HOBM3Ha mMogaeni;

— NPAKTUYHICTb Y BAKOPWUCTaHHI.

Mo-cyTi, nepwi aBa cdakTopn € ocobBMCTICHMMMN,
i AKLLO Mepwnin 3 HUX He NianArae 30BHILUHbOMY
KOpUryBaHHIO 3 6OKy peknamopaaBLiB, TO APy
HanpAMy 3anexuTb Bif 30BHIiWHbLOI MOTMBALIi 0O
KyniBMni, ACKpPaBMM MNpPWKNagoM 4YOro € pekrnama
rampkeTiB i MOMOAPKHOro cTunio B oaAsi. Hagitb
[OXO0AN CroXnBadiB 34e6inbloro He € Bupillanb-
HUMW. [HWi TpK hakTOpK BM3HaAYaOTbCA CYTO TOBa-
pPOBUPOBHMKAMM | KOPUrykoTbCA BIONOBIAHO A0
peknamHoi iHdopmauii. Tak, BigoMuiA akT, Wwo
6inbw oyHKUIOHanNbHi, ane MeHLW NPakTU4YHi ToBapu
6yayTb KowTyBaTK BinbLue, HiXX IXHI aHanoru 3 fia-
MeTpanbHO NPOTUNEXHMMU BNAacTUBOCTAMU. AKLLO
)X 00 UbOro Aopatv yABHY CTaTyCHICTb TOBapy i
NPECTMXKHICTb MOPIBHAHO 3 [HWMMW TOProBUMM
Mapkamu, OTPMMAEMO «AKICHO HOBUIA» BPEHA0BUN
TOBap, LLO, NO CYTi, HIMUM He NOCTYNaeTbCA CBOIM
KOHKYpPEHTaM, a n1Lie Mae 3Ha4YHO BULLY LiHY.

HoBn3Hy mopeni He MOXHa BBaXaTuW BU3Ha-
yanbHMM (PaKTOPOM, OCKINbKW AiNCHI TOBapHi
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HOBMHKM nepebyBailoTb y po3pobrneHHi abo x Haa-
XOOATb Y Npoaaxk ApiBGHOCEPINHMMK NnapTiAMK Y
cyTo hipMOBUX TOpProBux npeacraBHmuTeax. [o
TOro X, HOBM3Ha MoAeni AnA cBiAOMOCTI nepe-
Ci4YHOro crnokmpaya NoAAETbCA Y BUMMAAI IHLWOro
AnzanHy kopnycy, 6inbll KONbOPOBOro ANCMED
i 6inbwoi piaroHani ekpaHy. MNpakTNYHICTb TakMx
«HOBMHOK» € HM3bkol, 60 BOHW Nepemep3a-
I0Tb B3VMKY, MOXYTb MeperpitucA Bnitky, GinbLu
CXWUINbHi A0 CKOMiB i TPiWWH. 3BICHO, TOProBernbHUI
KOHCYnbTaHT 6yae nepekoHyBaTW, WO ragxeT 3a
uiHoto noHaa 6000 rpH. € HabaraTo KpalwmM B yCix
acrnekTax, Hi>K TOl, AKUM HeoBi3HaHMI cnoXkmBay
KOpMCTyeTbCA 3apa3. 3BiCHO, NepeBarn BiAYYTHi:
MiHikOMN'IOTEP 3aMiCTb MOPTAaTMBHOIO 3B'A3KY.
Ane ctapa mMozenb MOXe NeTiTM cxoAamu, oTpu-
MaTu ABi MOAPANMHW i CNyryBaTW BNacHWKY Lie
POKiB M'ATb, YOro HE MO>XXHa CKa3aTu NPO TOBAapHi
HOBWHKM. Ane mMano crnoXuBadiB AiNCcHO 3BepTa-
loTb yBary Ha Le.

OTxke, 3 ycboro BWLLE3a3HAYEHOrO0 MOXHa
LINTN BUCHOBKY, LLO CTaTyCHICTb, HOBM3HA i hyHK-
LioHanbHiCTb BiNblIOI MIPOK € BM3HAYanbHUMMU
hakTOpamMuM nig yac Kyniemi ToBapy, HiXX Aoxoam
CNOXXMBaya i NPaKTUYHICTb Y BUKOPUCTaHHI. Biano-
BiAHO, (bipMma-BMPOBOHUK Mae BNNMBaTU HAa MOTUBa-
Lito croXuBaya 34incHUTY KyniBnio, hopmytoun y
HbOIO KOMIIEKC CTIMKMX NepPeKOHaHb OO AKOCTI
i KopucHocTi npuabaHoro Tosapy. [docsia peani-
3auii rapkeTiB, HOYTOYKIB Ta iHWWX BUAIB TEXHIKM
[OBOAVUTD, WO Taknii BioOMUIA hakTop NonuTy, AK
[OXOAN CMOXKMBadiB, Y LbOMY pa3i 3HAaYEeHHA He
Mag€, OCKinbkM Ha neplue Micue BUXOAUTb cTaTyc-
HICTb TOBapy, He3amne>xHo BiA peanbHOro cycninb-
HOro crtaTycy crnoxwuaua. LlikaBo, ane 6looKeTHi
Mogaeni KynylTb YYHAM MOYaTKOBMX KnaciB i B
HEe3Hau4HiN KinbkocTi. 3BiCHO, Le NPAMO BNnMBae
Ha iXHiN piBEHb YCMILWHOCTI 1 yBary Ha 3aHATTAX,
ane Ti, XxTo 6e3nocepeaHbOo 3AINCHIOE TakKi KyniBni,
Maro 3aMUCIIOITLCA HaA Hacniakamu.

OT1xe, 3BuyariHa notpeba nioaen y cninkyBaHHi
NepeTBOPKOETLCA Ha HaranbHe 6axaHHA Mnpo-
[EMOHCTPYBaATM CBOi CTaTKM OTOYEHHIO, WO, AK
y>Ke 3a3Hayanoca paHile, He 3aneXnTb BiA pPiBHA
poxopnis, OCBiTW, cTaTi, Biky, npodecii Ta iHWnX
ocobucTicHmx gakTtopiB. o peui, Hawi KpaiHu-
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cycian YropuwuHa, Yexia i CnoBayuymHa BXe AaBHO
nogonann Taki CTapeoTUnuM MUCIMEHHA i noB.e-
AOiHkn. Tob6To B HawoMy pasi NoriyHe MUCIEHHA
woao HeobXiAHOCTI KyniBni 3amiHeHe Ha cucTe-
MaTu3oBaHe peknamHe nosigpomneHHsa. Mo cyTi,
3BMYanHe iHPOPMYyBaHHA CMOXXMBaya He YMHUTb
Takoro [AoBroTpuBanoro edekrty, AK 3acobu
Tene- n Internet-peknamun. Tak, wo 6yne 6inbw
eheKTMBHNM: BPYYEHHA CMOXWBaYy PeEKNaMHOro
6ykneTta 3 HOBMMMW MOAENAMU rag>XeTiB UM nokas
peknamMHoOro ponvka 3 AeMOHCTpalieo nepesar
CNiNKyBaHHA i KOPUCTYBaAHHA HUMMN? 3BIiCHO, LLO
edeKkT Apyroro BapiaHTy 6yae 6inbwmnm.

BuxopnAun 3 BMWE3a3HAYEHOro, CMOXUBYMN
BMOIp MOXXHa npencTtaBuUTM y BUIMAAI MaTpuLi,
HaBefeHOi B Tabnuui 1.

Ua matpuua inoctpye daktopu Bubopy cno-
>XMBayeM BiANOBIAHMX TOBApiB NEBHOI KMacOBOCTI
3anexHo Bif IXHbOI NPIOPUTETHOCTI.

Omke, poarnAgatodn p[adi noniB  maTpui
Tabnuui 1, MOXXHa AiNTV BUCHOBKY, WO HanbinbL
npiopuTeTHMM Knacom ToBapiB i3 no3wuuii cno-
>XMBada € «MpemMiyM», xoya BiH Bigpi3HAETbCA 3a
LiHOWO i € BiAHOCHO HEenpakTUYHUM Yy BUKOpPWUC-
TaHHi. HaTomicTb, KynnAioum ToBapu 6100kETHOIO
Kracy, cno)xvBauy 3aollaamTb rpowi i 3nobyne nes-
HWA piBeHb MPAKTUYHOCTI Ta AOBroBiYHOCTI, ane
oTo4YeHHA 6yne BBakaTu MOro HecyvyacHum. [oB.-
rOBiYHICTb MoAenen GIO[KETHOro Knacy MOXHa
MOACHUTU MEHLUOK  KiMbKICTIO NpOrpamMHoro
3abe3neYeHHA i MeHLOLO AiaroHanno ekpaHy, Bia-
CYTHICTIO ceHcopa.

Ulono cdopmyBaHHA KOMMMNEKCY MapKeETUHIY
nianpuemMcTBa cnig 3a3HauynTuv, WO HaWronoBHiI-
WM CKMagHMKOM Yy HbOMY Ma€ CcTaTu peknama.
Yomy came BoHa? Binomo, o cyyacHi BUpOBHUKN
ragpxetiB i NOOYTOBOI TEXHIKM AELO He 3alikaB-
NeHi y IXHIn AOBroBiYHOCTI i HAAIMHOCTI, OCKINbKY,
BUTOTOBMAIOYM AINCHO AKICHI peyi, MOXKHa 3 YHacoMm
CTUKHYTUCA 3 NafiHHAM MNOMUTY Ha HWX i, BiAnNo-
BiAHO, CYTTEBUM 3MEHLIEHHAM MpPUOYTKOBOCTI.
Omxke, BCciMm BigOMYy MoAenb KOMMMEKCY Mapke-
TUHrYy, TaK 3BaHWI ii KNAcMYHNI BapiaHT, MOXHa
npeacTaBUTU y Aello iHWoMy pakypci (puc. 1).

Tak, 3riiHO 3 HaABHWM YABMEHHAM LLOAO eTanis
BMPOBAaMXKEHHA KOMMMEKCY MapKeTUHry nignpu-

Tabnuua 1
(MakTopm cnoXxnBaLbKoro BMbopy rapketie i N06yTOBOI TEXHIKW
Moaeni . .
QakTopun «6lopxeT» «6i3Hec» «npemiam»
Hoxoan cnoxunsadis + +/- -
CraTycHicTb TOBapy - + +
DyHKUioHanNbHICTb TOBapPY - +/- +
Hosnsna moaeni - +/- +
MpaKTNYHICTb Y BUKOPUCTAHHI + - -

LDbiceperno: po3pobrieHo agTopom
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€MCTBA Chniag  3a3HaunTy,

o ToBap €, 6yB i NOBUHEH

3anuwartmucsa LeHTpanb-
HUM O6'eKTOM AiANbHOCTI

Te e Toeap (1)
opraHisauli, nokpalleHHA

AKOCTI AKOro nNpuHece nia- Pesomang (2)

Pesmania (1)

E—

P.E (1)

nPUMeMcCTBY MNeBHY €EKOHO-

Mi4uHYy Burogy. 3 MeTolO P.R (3)

Torap (3)

NoWWpPeHHA  iHopmauii

[Nepeonamenn npogas (4)

[epeonanenui npoga (4)

Npo BXe HaABHI ToBapwu
hipMy BMKOPMCTOBYETHCA a
peknamMHe MOBIAOMIEHHSA,
3a He3HauyHoi edeKTMB-
HOCTi AKOro BMPOBamXY-
totbcA PR-akuii i nepco-
HanbHW NpPOAaX AK OCTaHHI BapiaHT peani3aluii.

BinnoBiaHO 0O TEXHONOriYHMX XapakTepuCcTUK
NPOMNOHOBaHMX TOBApIB i 3pOCTaYOro NOMNUTY Ha
HMUX LleHTparnbHe MiCLEe B KOMMMEKCI MapKETUHIY
nianpuemMmcTBa 3aiMae pekinama, He3arneXXHo Bia
TOro, 3'ABMBCA HOBMI TOBap Ha PUHKY 4K Hi. To6TO
peknama CTBOPIOE MEBHWUI PiBEHb NEPEKOHaHHA
NOTEHLIMHNX CMOXKMBAaYIB LWOAO0 AOLINbHOCTI 3A4il-
CHeHHA kyniBni. AnAa nipcuneHHA edekTy BOHa
noeaHyeTbeA 3 PR, i BXXe NiAroToBNEHUI 3AINCHUTHN
KyniBMniO CMoXunBad MO4YMHae LWyKaTu po3pekna-
MOBaHUIN i po3niapeHnii ToBap, MOromAXKyl4ncb
BMKNAcTN 3a HbOro Oyab-Aky cymy, abu Tinbku
6yTn cydacHuM. Y pa3si, AKWO CMoXmnBay CyMHi-
Ba€TbCA LWOA0 HEOBOXiAHOCTI 3AINCHEHHA KyniBni,
NiAKIIOYaETbCA NePCOHanbHNN Npoaax, Wo Aie y
HanpAMi OCTaTOYHOrO NMEepPeKOHaHHA Ha KOPUCTb
BMOGpaHoi Mapkn ToBapy.

Taky cxemy peanisauii He MOXHa OTOTOXH!IO-
BaTW 3i 36yTOM CyTO ramkeTiB i nobyToBOI Tex-
HiKW, X0o4Ya TaM BOHa Binbll ACKPABO BUpaXkeHa.
Lle anropuTm € LiNKOM NPUAHATHUI ANA BNpoBa-
[DKEHHA Mif Yac peanizauii i B iHLWNX TOProBenbHNX
Meperkax. 3 Noro AoONoOMOoroio MoxkHa oopmyBaTu
Yy CNOXXMBayiB CTillke NepeKOHaHHA WoAao AKOCTI,
PYHKUIOHANbHOCTI i NpakTUYHOCTi 6yAb-AKOro
ToBapy, 36inblyo4YM TUM caMuUM Moro 36yT i Bia-
noBiaHy NpuOYTKOBICTb NiANPMEMCTBA.

BionoBiaHo, cdopmyloun Komnnekc Mapke-
TUHIY, NIANPUEMCTBO NMOBMHHO BpaxoByBaTu AK
ocobunCTiCHI hakTOpW cCNoXKMBadiB, Tak i peanbHi

o

Puc. 1. Knacnunui (a) i cyyacHun (6) nornaan
Ha eTanu BNpPOBafA>keHHA KOMMJIEKCY MapKeTUHry nianpuemMcTea
Lbiceperno: po3pobrieHo agTopom

TEXHIYHi BMAacTMBOCTI TOBapiB, NamMm'ATalouun npu
LUbOMY, LLO BOHO MOXe 34iNcHIOBaTU NPAMUNA
BM/IMB Ha CTBOPEHHA CTINKOro NepeKOHaHHA
woao HeobxigHoOCTi NnpuabaHHA NPOMNOHOBaHUX
TOoBapiB.

Takoxk cniip, He 3abyBaTy, WO Cy4acHi peknamHi
3acobu NOBHOIO MipOlO AaloTb 3MOry MaHinyno-
BaTW CBIAOMICTIO CNOXMBaYiB, POpPMYyIOUM Y HUX
neBHi TMNW noBeadiHkW, MoTuBauUii Ao Kynieni,
KOPUTYIO4YM TaM caMUM iXHi 0coBuCTiCHI hakTopw,
Taki AK noTpeba B TOBapi i NepekoHaHHA, AKi, Mo
CyTi, i € BUpiWanbHUMN.

OTxe, AK BUAHO 3 YyCbOrO BMLLE3a3HAYEHOro,
0COBUCTICHI haKkTopK croxxrBaya NeBHOIO Mipoto
€ HECTIMKMMWM | CXWIbHUMMK A0 KOPWUryBaHHA
330BHi. To6TO, 3Ba)kawunM Ha iHdopmaTM3aLlito
i TexHonorisauitd cy4acHoOro cycninbcTBa Ccrno-
XXMBAHHA | BMPOOHMYNX BIOHOCMWH, LEHTparnbHe
Micue B CUCTEMi MapPKEeTUHroBoi AiANbHOCTI nia-
NPUEMCTBA | KOMMIEKCI MAapKETUHTY 30KpeMa Mae
3aMmMaTu peknama.

BucHoBKM 3 npoBeAeHOro AOCHIMKEHHA.
Komnnekc MapKeTuHry € Krno4oBMM (DakKTOpPOM
BU3Ha4YeHHA nojanbluoi eheKTUBHOCTI AiANbHOCTI
nianpuemcTtea. 3BiCHO, MOXHa BBaXkaTu, WO BCi
Oro enemMeHTV MNEeBHOI MIpOI0 € BaXXMUBUMMU,
ane, 3Bakato4m Ha MOXXINNBICTb KOPUIYBaHHA OCO-
6ucTicHMX hakTopiB cnoXkMBadya yepes peknamy,
30KpeMa 1oro notpebun y NeBHin pedi, cnig 3aysa-
XXUTWY, WO caMe peknama € HanBaknmeiwnm dak-
TOPOM AiANbHOCTI NiANPMEMCTBA.
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